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As a lender,
Why is a prepared customer
important?
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Overview
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As an advisor/consultant,
WhY is a prepared customer
important?
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What is Prepared?
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Preparing for Success — Questions
Client might have
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What can we do to assist our clients
in preparing for success?
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What is Success?
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Preparing for Success — Questions
Client might have
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What can we do to assist our clients
in preparing for success?
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What does a lender need?
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What does a lender need?
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Summary
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What does a lender need?
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Some General Underwriting Rules
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Conclusion
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